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INTRODUCTION

Unless otherwise indicated and except where the context otherwise requires, references in this annual report on Form
20-F to:

·“we,” “us,” “our company,” “our” or “ReneSola” refers to ReneSola Ltd, a British Virgin Islands company, its predecessor
entities and its subsidiaries;

·“China” or “PRC” refers to the People’s Republic of China, excluding, for the purpose of this annual report on Form 20-F
only, Taiwan, and the special administrative regions of Hong Kong and Macau;

·

all references to “RMB” or “Renminbi” refer to the legal currency of China; all references to “$,” “dollars” and “U.S. dollars”
refer to the legal currency of the United States; all references to “£” and “pounds sterling” refer to the legal currency of
the United Kingdom; all references to “€” or “Euro” refer to the official currency of the European Union and the currency
that is used in certain of its member states;

·“ADSs” refers to our American depositary shares, each of which represents two shares, and “ADRs” refers to the
American depositary receipts that evidence our ADSs; and

· “shares” refers to shares of ReneSola Ltd with no par value.

All discrepancies in any table between the amounts identified as total amounts and the sum of the amounts listed
therein are due to rounding.

Consistent with industry practice, we measure our solar wafer manufacturing capacity and production output in watts,
or W, or megawatts, or MW, representing 1,000,000 W, of power-generating capacity. We believe MW is a more
appropriate unit to measure our manufacturing capacity and production output compared to pieces of wafers, as our
solar wafers differ in size, thickness, power output and conversion efficiency. We manufacture both monocrystalline
and multicrystalline wafers, and solar cells using these two types of wafers have different conversion efficiencies.

For disclosure of operating data as of and after January 1, 2011 and prior to January 1, 2012, we have assumed an
average conversion efficiency rate of 18.2% and 16.8% for solar cells using our monocrystalline wafers and
multicrystalline wafers, respectively. Based on this conversion efficiency, for wafers produced on or after January 1,
2011 and prior to January 1, 2012, we have assumed that (i) each 125 mm by 125 mm monocrystalline wafer can
generate approximately 2.7 W of power, (ii) each 156 mm by 156 mm monocrystalline wafer can generate
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approximately 4.2 W of power and (iii) each 156 mm by 156 mm multicrystalline wafer can generate approximately
4.1 W of power.

For disclosure of operating data as of and after January 1, 2012 and prior to January 1, 2013, we have assumed an
average conversion efficiency rate of 18.8% and 17.7% for solar cells using our monocrystalline wafers and
multicrystalline wafers, respectively. Based on this conversion efficiency, for wafers produced on or after January 1,
2012 and prior to January 1, 2013, we have assumed that (i) each 125 mm by 125 mm monocrystalline wafer can
generate approximately 2.7 W of power, (ii) each 156 mm by 156 mm monocrystalline wafer can generate
approximately 4.2 W of power and (iii) each 156 mm by 156 mm multicrystalline wafer can generate approximately
4.2 W of power. Assumption of power generation from each wafer may change in the future.

For disclosure of operating data as of and after January 1, 2013, we have assumed an average conversion efficiency
rate of 19.0% and 17.8% for solar cells using our monocrystalline wafers and multicrystalline wafers, respectively.
Based on this conversion efficiency, for wafers produced on or after January 1, 2013 and prior to January 1, 2014, we
have assumed that (i) each 125 mm by 125 mm monocrystalline wafer can generate approximately 2.7 W of power,
(ii) each 156 mm by 156 mm monocrystalline wafer can generate approximately 4.2 W of power and (iii) each 156
mm by 156 mm multicrystalline wafer can generate approximately 4.2 W of power. Assumption of power generation
from each wafer may change in the future.
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All references to “PV” are to photovoltaic. The photovoltaic effect is a process by which sunlight is converted into
electricity.

This annual report on Form 20-F includes our audited consolidated balance sheets as of December 31, 2012 and 2013
and our audited consolidated income statements, consolidated statements of comprehensive income (loss),
consolidated statements of changes in equity and consolidated statements of cash flows for each of the three years
ended December 31, 2013.

This annual report contains translations of certain Renminbi amounts into U.S. dollars at the rate of RMB6.0537 to
$1.00, the noon buying rate in effect on December 31, 2013 as set forth in the H.10 Statistical Release of the Federal
Reserve Bank Board. We make no representation that the Renminbi or dollar amounts referred to in this annual report
on Form 20-F could have been or could be converted into dollars or Renminbi, as the case may be, at any particular
rate or at all. See “Item 3. Key Information—D. Risk Factors—Risk Related to Doing Business in China—Fluctuations in
exchange rates may have a material adverse effect on your investment.” On April 18, 2014, the noon buying rate was
RMB6.2240 to $1.00.

We and certain selling shareholders of our company completed an initial public offering of 10,000,000 ADSs on
January 29, 2008 and listed our ADSs on the New York Stock Exchange, or the NYSE, under the symbol “SOL.” On
June 23, 2008, we completed a follow-on public offering of 10,350,000 ADSs sold by us and certain selling
shareholders. On October 5, 2009, we completed another follow-on public offering of 15,500,000 ADSs sold by us.

In August 2006, we placed 33,333,333 shares on the Alternative Investment Market of the London Stock Exchange, or
the AIM. In November 2010, with the approval of our board of directors, our shares ceased to trade on the AIM, and
our admission to trading on the AIM was cancelled.

In the first quarter of 2010, we redeemed the outstanding balance of $32 million of our RMB928,700,000 U.S.
dollar-settled 1.0% convertible bonds due March 26, 2012.

On March 15, 2011, we completed an offering of $175 million of convertible senior notes due 2018, with an
additional sale of $25 million principal amount of the notes on April 7, 2011 pursuant to the over-allotment option
exercised by the initial purchasers, to qualified institutional buyers pursuant to Rule 144A under the Securities Act of
1933, as amended, or the Securities Act. The convertible senior notes will mature on March 15, 2018. In connection
with the pricing of the convertible senior notes, we entered into a capped call transaction and an additional capped call
transaction, which covers, subject to customary anti-dilution adjustments, the number of ADSs underlying the option
notes, with an affiliate of one of the initial purchasers of the notes, or the hedge counterparty. The capped call
transactions are expected generally to reduce potential dilution to the shares and ADSs upon conversion of the
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convertible senior notes. The capped call transactions are separate transactions entered into by us with the hedge
counterparty and are not part of the terms of the notes and do not change the noteholders’ rights under the notes.
Holders of the convertible senior notes do not have any rights with respect to the capped call transactions. During
2011, we repurchased $88.4 million aggregate principal amount of our convertible senior notes using $57.1 million in
cash. As of December 31, 2013, the carrying value of our convertible senior notes was $111.6 million.

In August 2011, our board of directors adopted a shareholder rights plan to protect the best interests of ReneSola and
our shareholders and authorized the dividend distribution. One share purchase right was distributed on August 26,
2011 with respect to each share of ReneSola outstanding at the close of business on such date. Initially, the share
purchase rights were evidenced by the certificates representing outstanding shares, and no separate share purchase
right certificates were distributed. Subject to certain limited exceptions, the share purchase rights will be exercisable at
$20.0 per share if a person or group acquires 15% or more of ReneSola’s voting securities or announces a tender offer
for 15% or more of the voting securities, subject to adjustment. Our board of directors will be entitled to redeem the
share purchase rights at $0.0001 per share purchase right at any time before a person or group has acquired 15% or
more of ReneSola’s voting securities. The share purchase rights are designed to ensure that our shareholders receive
fair treatment in the event of any proposed takeover of our company and to encourage anyone seeking to acquire our
company to negotiate with our board of directors prior to attempting a takeover. The share purchase rights were not
distributed in response to any specific effort to acquire control of our company.

2
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In August 2011, our board of directors authorized a share repurchase program under which we may repurchase up to
$100 million in aggregate value of our outstanding shares during a six-month period ended February 20, 2012 on the
open market or in privately negotiated transactions. We repurchased an aggregate of 645,424 ADSs, representing
1,290,848 shares, on the open market for a total cash consideration of $1.9 million in 2011, which were cancelled as
of February 29, 2012. We did not repurchase any ADSs in 2012 or 2013.

In September 2013, we completed a registered direct offering of 15,000,000 ADSs, representing 30,000,000 of our
shares, and warrants to purchase up to 10,500,000 additional shares, representing 35% of warrant coverage in the
offering, at approximate $70 million before exercise of warrants.  The net proceeds from the offering were
approximately $65.9 million (excluding proceeds from the exercise of warrants) based on the public offering price of
$4.67 per ADS and warrants for 35% of an ADS.  The warrant has an initial exercise price of $3.02 per share (or
$6.04 per ADS).  The warrants are exercisable immediately and will expire four years from the date of issuance. 

PART I

ITEM 1. IDENTITY OF DIRECTORS, SENIOR MANAGEMENT AND ADVISERS

Not Applicable.

ITEM 2. OFFER STATISTICS AND EXPECTED TIMETABLE

Not Applicable.

ITEM 3. KEY INFORMATION

A. Selected Financial Data

Our Selected Consolidated Financial Data

The following selected data from the consolidated income statements for the years ended December 31, 2011, 2012
and 2013 and the selected consolidated balance sheet data as of December 31, 2012 and 2013 are derived from our
audited consolidated financial statements included elsewhere in this annual report. The selected data from the
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consolidated income statements for the years ended December 31, 2009 and 2010 and the consolidated balance sheet
data as of December 31, 2009, 2010 and 2011 are derived from our consolidated financial statements, which are not
included in this annual report. The selected consolidated financial data should be read in conjunction with, and are
qualified in their entirety by reference to, our audited consolidated financial statements and related notes and “Item 5.
Operating and Financial Review and Prospects” included elsewhere in this annual report. Our consolidated financial
statements are prepared and presented in accordance with U.S. generally accepted accounting principles, or U.S.
GAAP. The historical results are not necessarily indicative of results to be expected in any future period.

For the Year Ended December 31,
2009 2010 2011 2012 2013
(in thousands, except percentage, share and per share data)

Consolidated Statement of Income Data
Net revenues(1) $510,405 $1,205,579 $985,279 $969,132 $1,519,635
Cost of revenues(2) (553,607) (857,615 ) (889,226) (1,004,826) (1,416,372)
Operating (expenses) income:
Sales and marketing (5,399 ) (8,360 ) (17,233 ) (33,646 ) (65,753 )
General and administrative (29,084 ) (43,314 ) (38,550 ) (50,882 ) (55,633 )
Research and development (14,507 ) (36,263 ) (47,055 ) (44,102 ) (46,452 )

3
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For the Year Ended December 31,
2009 2010 2011 2012 2013
(in thousands, except percentage, share and per share data)

Other operating (expenses)
income 1,633 (14,083 ) 18,327 1,656 45,886

Impairment of long-lived
assets — — — (6,438 ) (202,757 )

Goodwill impairment — — — (6,161 ) —
Intangible asset impairment — — — (3,764 ) —
Total operating expenses (47,356 ) (102,020 ) (84,511 ) (143,337 ) (324,709 )
Income (loss) from
operations (90,558 ) 245,944 11,542 (179,031 ) (221,446 )

Non-operating income
(expenses):
Interest income 1,716 1,835 7,862 7,118 8,443
Interest expense (17,122 ) (23,246 ) (37,190 ) (50,629 ) (52,109 )
Foreign exchange (losses)
gains (1,433 ) (1,814 ) 6,612 1,386 (368 )

Gains on repurchase of
convertible notes 7,995 6 28,350 — —

Gains (losses) on derivatives,
net — 6,268 (15,297 ) (54 ) 634

Fair value change of warrant
liability — — — — 3,203

Investment (loss) — — (193 ) — —
Other-than-temporary
impairment loss on
available-for-sale investment

(13,367 ) — (6,207 ) — —

Total non-operating
(expenses) (22,211 ) (16,950 ) (16,063 ) (42,179 ) (40,197 )

Income (loss) before income
tax, non-controlling interests (112,770 ) 228,994 (4,520 ) (221,210 ) (261,643 )

Income tax benefit
(expenses) 41,156 (59,998 ) 4,851 (21,352 ) 2,723

Equity in (loss) of investee,
net of tax (291 ) — — — —

Net income (loss) (71,904 ) 168,996 331 (242,562 ) (258,920 )
Less:  Net income (loss)
attributable to
non-controlling interests

— — (2 ) (47 ) (4 )

Net income (loss)
attributable to holders of
ordinary shares

$(71,904 ) $168,996 $333 $(242,515 ) (258,916 )

Earnings (loss) per share:
Basic $(0.49 ) $0.98 $0.00 $(1.40 ) $(1.42 )
Diluted $(0.49 ) $0.97 $0.00 $(1.40 ) $(1.42 )
Earnings (loss) per ADS:
Basic $(0.98 ) $1.96 $0.00 $(2.81 ) $(2.85 )
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Diluted $(0.98 ) $1.93 $0.00 $(2.81 ) $(2.85 )
Weighted average number of
shares used in computing
earnings per share:
Basic 147,553,679 172,870,921 173,496,901 172,671,369 182,167,908
Diluted 147,553,679 175,111,731 173,870,162 172,671,369 182,167,908
Other Consolidated Financial
Data
Gross margin (8.5 )% 28.9 % 9.7 % (3.7 )% 6.8 %
Operating margin (17.7 )% 20.4 % 1.2 % (18.5 )% (14.6 )%
Net margin (14.1 )% 14.0 % 0.0 % (25.0 )% (17.0 )%

4
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For the Year Ended December 31,
2009 2010 2011 2012 2013
(in thousands, except percentage, share and per share data)

Selected Consolidated Operating Data
Solar power products shipped (in MW)(3) 526.6 1,182.8 1,294.8 2,219.3 3,218.0

(1)Included approximately $nil, $nil, $6.8 million, $63.7 million and $3.1 million of net revenues from products sold
to related parties in 2009, 2010, 2011, 2012 and 2013, respectively.

(2)Included approximately $nil, $nil, $6.7 million, $68.3 million and $3.6 million of cost of revenues of solar
products sold to related parties in 2009, 2010, 2011, 2012 and 2013, respectively.

(3)Included solar ingots, wafers, cells and modules shipped, as well as solar wafers and modules shipped from
processing services.

As of December 31,
2009 2010 2011 2012 2013
(in thousands)

Consolidated Balance Sheet Data
Cash and cash equivalents $106,808 $290,702 $379,039 $93,283 $86,773
Inventories 137,844 170,599 154,182 254,880 359,577
Advances to suppliers—current 12,092 26,315 16,164 23,614 14,210
Total current assets 480,224 698,009 832,922 873,779 1,206,798
Property, plant and equipment, net 702,816 801,472 980,165 1,102,562 863,093
Advances for purchases of property, plant and
equipment 20,840 26,930 25,867 8,317 2,214

Advances to suppliers—noncurrent 8,072 13,743 17,644 5,928 5,627
Total assets 1,284,829 1,593,945 1,948,976 2,058,325 2,139,751
Short-term borrowings 358,634 400,798 570,894 733,618 673,096
Advances from customers—current 53,852 57,396 58,238 40,384 99,499
Total current liabilities 609,851 778,247 989,377 1,442,229 1,712,973
Total equity 396,263 586,464 601,141 364,403 169,107
Total liabilities and equity $1,284,829 $1,593,945 $1,948,976 $2,058,325 $2,139,751

B. Capitalization and Indebtedness

Not Applicable.
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C. Reasons for the Offer and Use of Proceeds

Not Applicable.

D. Risk Factors

Risks Related To Our Business

Our financial leverage may hamper our ability to expand and may materially affect our results of operations. Our
borrowing levels and the tightening of credit generally in the industry in the PRC may adversely impact our ability to
obtain new financing.

We have relied on short-term and long-term borrowings and capital market financing, including convertible notes, to
fund a portion of our capital requirements and expect to continue to do so in the future. We have significant
borrowings from commercial banks in China. Our borrowings include primarily short-term borrowings, which
decreased from $733.6 million as of December 31, 2012 to $673.1 million as of December 31, 2013, of which $343.0
million was attributable to trade financings as of December 31, 2013, which increased from $316.8 million as of
December 31, 2012 to satisfy our working capital requirements. Our working capital deficit was $568.4 million and
$506.2 million as of December 31, 2012 and 2013, respectively. Our long-term borrowings increased from $56.6
million as of December 31, 2012 to $69.5 million as of December 31, 2013. We completed an offering of convertible
senior notes due 2018 in March 2011 and the carrying value of our convertible senior note was $111.6 million as of
December 31, 2013.

5
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The amount of our borrowings could constrain our operational flexibility, including requiring a substantial portion of
our cash flows to be set aside to service our debt obligations, increasing our exposure to interest rate fluctuations and
limiting our ability to obtain additional financing. Furthermore, the PRC government may pass measures to tighten
credit, including trade financing, available in the PRC market. All of the above may impair our ability to obtain
financing on favorable terms, or at all. In addition, we may not be able to raise necessary funding on favorable terms,
or at all, to finance our current liabilities and other debt obligations. If our cash flows and capital resources are
insufficient to service our debt obligations, our business, prospects and financial conditions may be materially and
adversely affected. If we fail to obtain additional sources of financing, we may not be able to continue to fund its
operations or business.

We intend to obtain additional debt obligations to finance our operations and future expansions. To the extent we are
successful in obtaining additional financing, we will allocate an increasing portion of our cash flows to service our
debt obligations. This could impair our ability to make necessary capital expenditures, develop business opportunities
or make strategic acquisitions. Our business may not generate sufficient cash flows from operations in the future to
service our debt and make necessary capital expenditures, in which case we may seek additional financing, dispose of
certain assets or seek to refinance some or all of our debt. In addition, these alternatives may not be implemented on
satisfactory terms, if at all. In the event that we are unable to meet our debt obligations when they become due or if
our creditors take legal action against us for repayment upon any default, we may have to liquidate our long-term
assets to repay our creditors. This would materially and adversely affect our operations and prevent us from
successfully implementing our business strategy. In addition, we may have difficulty converting our long-term assets
into current assets in such a situation and may suffer losses from the sale of our long-term assets and may not be able
to continue our business.

Volatile market and industry trends, in particular, unfavorable changes in supply or demand for solar power products
throughout the value chain, and continued substantial downward pressure on the prices of our products will have a
negative impact on our business and results of operations.

The volume of our sales and prices of our solar power products depend on a variety of factors, including supply and
demand of solar power products in key solar markets. The solar industry has seen an increase in demand for solar
power products due in part to the improvement of global economic conditions since 2009, when the global economic
downturn had a material impact on demand for solar power products. Despite a recovery in demand, the prices of solar
power products have been volatile in recent years due to the unstable supply of solar power products. Even though
demand has gradually increased in the last two years and the average price has increased and stabilized since the
beginning of 2013, the industry may still be operating oversupplied throughout the solar value chain in the near future.
In addition, the solar industry is expected to continue to be highly competitive. Increased production efficiencies and
improved technologies may further reduce costs of polysilicon and other silicon raw materials, which have already
declined significantly over the past few years. Potential further expansion of manufacturing capacity in the future by
us or by our competitors and potential new entrants into the market, given the relatively low barriers to entry, may
result in continued excess capacity in the industry.
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If the oversupply of solar power products continues to exist, the end markets for solar power products do not grow or
start to weaken or if we are unable to lower our costs in line with the decline in prices, by, for example, increasing our
manufacturing efficiency, securing polysilicon feedstock and consumables at lower costs, achieving technological
advances and/or other means reasonably available to us, our business and results of operations would be materially
and adversely affected.

6
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Imposition of anti-dumping and countervailing orders in one or more markets may result in additional costs to our
customers and disruptions in such markets and could materially and adversely affect our business, results of
operations, financial conditions and prospects.

Trade actions initiated in the United States or other jurisdictions, including the European Union and India, and the
resulting anti-dumping and countervailing duties imposed on solar imports in those jurisdictions could cause
disruptions in the solar markets, result in additional costs to our customers and could materially and adversely affect
our business, results of operations, financial conditions and prospects. Specifically,

·

In 2011, trade actions were initiated by solar companies in the United States against imports of Chinese solar panels.
In November 2012, the U.S. International Trade Commission, or the USITC, upheld higher tariffs that had been
imposed in October 2012 by the U.S. Department of Commerce, or the USDOC. Recently, the USDOC has, in an
effort to monitor the compliance with the antidumping and countervailing orders, requested certain major Chinese
solar panel manufacturers selling to the United States to submit information to substantiate their claim that
panels/modules imported by such manufacturers into the United States do not contain solar cells produced in the
PRC. The rates at which duties will be assessed and payable is subject to administrative reviews in 2014 pursuant to a
request by SolarWorld AG and may differ from the announced deposit rates. A number of parties have challenged
rulings of the USDOC and the USITC in appeals in the U.S. Court of International Trade. Decisions on those appeals
are not expected until late 2014.

On December 31, 2013, the U.S. unit of SolarWorld AG filed a new trade action at the USDOC and the USITC
accusing Chinese producers of certain crystalline silicon photovoltaic, or CSPV, cells and modules of dumping their
products into the United States and of receiving countervailable subsidies from the Chinese authorities. This trade
action also accuses Taiwanese producers of certain CSPV cells and modules of dumping their products into the United
States. Excluded from these new actions are those Chinese-origin solar products covered by the 2012 rulings detailed
above. The USDOC and the USITC are investigating the validity of these claims. We were identified as one of a
number of Chinese exporting producers of subject goods to the U.S. market. We also have affiliated U.S. operations
that import goods subject to these new investigations.

On March 25, 2014, we received a letter from the USDOC in which we were named as one of the mandatory
respondents related to an anti-dumping investigation. According to the World Trade Organization rules, the USDOC
has to guarantee the export quantities of the sampled companies accounted for a certain percentage of the total export
sales of China. It is common practice for the USDOC to select certain companies with relatively large market share in
the United States to participate in the investigation. We intend to fully cooperate with the investigation proceedings
and to pursue the best outcome for us, as well as the industry. It is estimated the USDOC will make a preliminary
ruling in June 2014. If the USDOC finds sharply increased Chinese shipments to the United States from March 2014
to the preliminary ruling date, this investigation may result in certain retroactive tariffs being applied on products
shipped to the United States within the investigation scope, including modules with Chinese and Taiwanese cell
elements. We cannot predict the outcome of these proceedings at this time but if we fail to effectively manage our
sales and supply chain to ensure our compliance with the U.S. antidumping and countervailing orders or demonstrate
to the satisfaction of the USDOC upon request of our compliance with the orders, we may be subject to retrospective
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actions by the USDOC resulting in penalties such as suspension of unliquidated entries into the United States and/or
posting of antidumping duty cash deposits or bonds.
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·

On June 4, 2013, the European Union imposed provisional anti-dumping duties on Chinese solar panels at the starting
rate of 11.8% until August 6, 2013, and then from that date, an increased rate of an average of 47.6%. However, on
July 27, 2013, the European Union trade commissioner announced his satisfaction with an offer of a price
undertaking submitted by Chinese solar panel exporters, including us, under which, according to reports, Chinese
solar panel exporters agreed to limit their exports of solar panels to the European Union and for no less than a
minimum price per watt, in exchange for the European Union’s agreement to forgo the imposition of anti-dumping
duties on these imports of solar panels from China. The accord was approved by the full European Commission on
August 2, 2013. According to the accord, solar panels imported into the European Union from China after the annual
quota is reached would be subject to anti-dumping duties. According to the reported official statements by the
European Union trade commissioner, this accord also could be used to resolve the parallel anti-subsidy investigation,
commenced by the European Union on November 8, 2012, prior to the imposition of provisional anti-subsidy
measures. On August, 7, 2013, the European Commission announced that it would not impose any provisional
measures in its anti-subsidy investigation. On December 5, 2013, the European Council announced its final decision
imposing definitive antidumping and anti-subsidy duties on imports of crystalline silicon PV cells and modules
originating from or consigned from China. An average duty of 47.7%, consisting of the anti-dumping and
anti-subsidy duties, will be applied for a period of two years beginning on December 6, 2013 to Chinese solar panel
exporters who cooperated with the European Commission’s investigations. On the same day, the European
Commission announced its decision to confirm the acceptance of the price undertaking offered by Chinese export
producers with the China Chamber of Commerce for Import and Export of Machinery and Electronic Product in
connection with the anti-dumping proceeding and to extend the price undertaking to the anti-subsidy proceeding,
which will exempt them from both anti-dumping and anti-subsidy duties. For the portion of our PV modules
produced in China that will be sold into the European Union, we intend to comply with the minimum price set in the
accord to avoid any anti-dumping duties. As the European Union is the largest market for solar power products, and
China is the largest producer of solar panels, anti-dumping and/or countervailing duties imposed on imports of solar
power products into the European Union from China will continue to affect the stability of the solar markets;

·

In November 2012, India initiated an anti-dumping investigation on imported solar products from China, Taiwan, the
United States, and Malaysia. The scope of the Indian complaint includes thin-film and CSPV cells and modules, as
well as “glass and other suitable substrates.” The period of investigation is from January 1, 2011 to June 30, 2012. The
final findings of the last stage of the investigation are expected to be issued by the end of May 2014; and

·

Import restrictive proceedings initiated in China and any anti-dumping or countervailing duties imposed by Chinese
authorities on silicon imports, which could increase the costs of polysilicon and hence our cost of production. In
2012, some solar power products producers in China filed anti-dumping and countervailing actions with the Ministry
of Commerce of the PRC. In July and November 2012, the Ministry of Commerce of the PRC initiated an
investigation on the import of polycrystalline silicon from the United States, the European Union and South Korea.
On July 18, 2013, the Ministry of Commerce of the PRC announced that it would impose temporary security deposits
on imports of solar-grade polysilicon at rates as high as 57% for U.S. suppliers and 48.7% for South Korean
suppliers. On January 20, 2014, the Ministry of Commerce of the PRC announced the final action that it would
impose countervailing duty on imports of solar-grade polysilicon at rates from 21% to 57% for U.S. suppliers and
from 2.4% to 48.7% for South Korean suppliers in the following five years. Although we do not import any
polysilicon from the United States and only approximately 14.0% of our total polysilicon supply in 2013 was
purchased from a South Korean supplier, and which is subject to a 2.4% temporary security deposit imposed by
China, we cannot assure you that there we will not be subject to any such deposit requirements in the future.
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If we are unable to effectively manage these risks related to international sales, our ability to expand our business
abroad will be materially and severely impaired and our cost of raw materials could increase. Other trade barriers in
these and other markets, such as export requirements, taxes and other restrictions and expenses, may also be erected
which could make our exports less competitive in some countries.

Our polysilicon project may not achieve our planned utilization rate or operational efficiency, which may negatively
affect our profit margin. Any issues with our polysilicon manufacturing facilities as a result of operating hazards and
natural disasters may limit our ability to manufacture such products.

In 2012, we completed the construction of a polysilicon manufacturing facility in Meishan, Sichuan Province, through
our wholly owned subsidiary, Sichuan ReneSola Silicon Material Co., Ltd., or Sichuan ReneSola, which was
established in the Sichuan Province in August 2007. We ramped up our polysilicon manufacturing facility in two
phases. Phase I of our polysilicon facility had been in full operation since the beginning of 2011 and Phase II of the
facility was completed in June 2013. Prior to our operation of the polysilicon manufacturing facility in the Sichuan
Province, we did not have any experience in operating polysilicon production facilities. Manufacturing polysilicon is a
highly complex chemical process and we may not be able to produce polysilicon of sufficient quantity and quality or
at a cost comparable to or lower than those of other polysilicon manufacturers or on schedule to meet our wafer
manufacturing requirements. Minor deviations in the manufacturing process can cause substantial decreases in yield
and in some cases cause production to be suspended or to yield no output. In addition, our production cost was higher
than previously expected due to continuous trial runs, system testing, purchases of trichlorosilane, or TCS, and
minimal activated hydrogenation processes. At the end of September 2013, we concluded that our efforts to
sufficiently reduce the cost of polysilicon production as compared to its prevailing market price were not successful.
After conducting a further internal assessment we determined that it was no longer feasible to operate our Phase I
facility without incurring a loss and to recognize the impairment charge in its wafer segment accordingly. Production
at the Phase I facility was permanently discontinued in October 2013.
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If our remaining polysilicon production facility experiences any additional delays or defect in operations, we may
suffer a setback to our raw material procurement strategy. We may also fail to manufacture polysilicon of sufficient
quantity, quality or at competitive costs compared to the polysilicon available from the market, thereby making our
polysilicon manufacturing facility uneconomical to run, which would negatively impact our profit margin and
financial results. If the price of polysilicon and other raw materials rise and we are required to make purchases at
higher than anticipated market rates, our profit margin may be further negatively impacted. If our polysilicon
production facility does not perform as planned we may be unable to recover our investments or be forced to write
down the value of the assets.

Because our polysilicon manufacturing capabilities are concentrated in our manufacturing facilities in the Sichuan
Province, any problem in our facilities may limit our ability to manufacture such products. We may encounter
problems in our manufacturing facilities as a result of, among other things, production failures, construction delays,
human error, equipment malfunction or process contamination, which could seriously harm our operations. We may
also experience fires, floods, droughts, power losses and similar events beyond our control that would affect our
facilities. Operating hazards and natural disasters, such as earthquakes may also cause interruption to our operations,
property and/or environmental damage as well as personal injuries, and any of these incidents may have a material
adverse impact on our results of operations. On April 20, 2013, a strong earthquake hit part of the Sichuan Province,
resulting in significant casualties and property damage. Also, in July 2013, flooding in the Sichuan Province caused a
delay of our polysilicon production. While we did not suffer any significant loss or experience any significant
disruption due to the earthquake or the flooding, if a similar disaster were to occur in the future that affects any place
where we have major operations, our operations could be disrupted and affected by loss of personnel and damage to
property. Although we carry business interruption insurance, losses incurred or payments required to be made by us
due to operating hazards or natural disasters that are not fully insured may have a material adverse effect on our
financial condition and results of operations.

Our long-lived assets may be subject to impairment.

We evaluate our long-lived assets for impairment whenever events or changes in circumstances indicate that the
carrying amount of an asset may not be recoverable or that the useful life of the asset is shorter than originally
estimated. We recognize an impairment loss in the event the carrying amount exceeds the estimated future
undiscounted cash flows attributable to such assets. The impairment charge recognized is based on the amount by
which the carrying amount asset exceeds their fair value. In 2012, as a result of the effects of weakening market
conditions and a sustained, significant decline in our market capitalization to a level lower than our net book value, we
concluded that changes in circumstances existed and performed recoverability tests, based on which we determined
that the carrying value of certain assets of monocrystalline furnaces would not be recoverable and recorded an
impairment loss on long-lived assets of $6.4 million. In addition, at the end of September 2013, we concluded that our
efforts to sufficiently reduce the cost of polysilicon production as compared to its prevailing market price were not
successful. After conducting a further internal assessment we determined that it was no longer feasible to operate our
Phase I facility without incurring a loss and to recognize the impairment charge in our wafer segment accordingly.
Production at the Phase I facility was permanently discontinued in October 2013. If we are forced to write down the
value of our long-lived assets again in the future, these non-cash asset impairments could materially and negatively
affect our results of operations in the period in which they are recorded.
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We require a substantial amount of cash to fund our operations. If we fail to obtain additional capital when we require
it, our prospects and future profitability may be materially and adversely affected.

We require a significant amount of cash to fund our operations. We require capital to fund any expansion of our
manufacturing capacities and our research and development activities in order to remain competitive in the solar
industry. Future expansions, changes in market conditions or other developments will also cause us to require
additional funds. Due to prevailing market conditions and industry practice, we have been providing longer credit
terms to a number of customers (as it has become customary in the industry to do so), which has had effect on our
cash flows. Such customers who have high credit worthiness may be granted longer credit terms, however, we do not
amend contracts once delivery is deemed to have occurred. Moreover, as of December 31, 2013, our current liabilities
exceeded our current assets by $506.2 million. While we had cash and cash equivalents of $86.8 million as of
December 31, 2013 and a positive cash flow from operations of $118.6 million, we also had short-term bank
borrowings of $629.2 million all due within one year, and the current portion of our long-term bank borrowings
amounted to $43.9 million, which is not expected to be renewed.
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As of December 31, 2013 several factors have raised doubt about our ability to continue as a going concern for the
foreseeable future, including (i) the solar industry being negatively impacted by a number of factors including excess
capacity, reduction of government incentives in key solar markets, higher import tariffs and the European debt crisis,
(ii) for the year ended December 31, 2013, we incurred an operating loss of $221.4 million, and (iii) as of December
31, 2013, our current liabilities exceed our current assets by $506.2 million. These factors could adversely affect our
ability to meet our ongoing financing needs as well as to obtain third party financing, which is subject to a number of
uncertainties, including our future financial condition, operations and reputation, general market conditions in our
industry and economic, political and other conditions in China and elsewhere. For example, weakening global
economic conditions and macroeconomic factors in the PRC, such as credit tightening policies implemented by the
Chinese government, may negatively impact our ability to obtain financing in a timely manner or on commercially
acceptable terms.

We may not be able to refinance our borrowings as they mature. In the event that we are unable to obtain extensions
of these borrowings or sufficient alternative financing at reasonable terms to make repayments, as we do not expect to
be able to generate sufficient cash from operating activities in 2014 to repay all of these borrowings, we may not be
able to repay such borrowings in full or at all when due and, if we were to default on the repayment of these
borrowings, would not be able to continue our operations as a going concern. Moreover, future turbulence in global
economic conditions and the potential impact on the liquidity of financial institutions may have an adverse effect on
our ability to fund our operations and future expansion through borrowings or our ability to borrow on terms that we
believe to be reasonable, or at all. Our operations, results of operations and growth prospects may be materially and
adversely affected if the global economic conditions worsen or do not improve.

We face uncertainties in connection with the implementation of our business strategy to transform our business focus
from solar wafer production to module production.

At the end of 2012, we started to implement our business strategy to transform the focus of our business from solar
wafer production to module production. The shift in our business focus was completed in 2013. In connection with
this business transformation, we have implemented a number of strategic initiatives, including increasing our module
sales and marketing staff and expanding our in-house module manufacturing capacity from 500 MW to 1.2 gigawatt,
or GW, which we believe to have been executed with high efficiency equipment and advanced technologies.
However, we cannot assure you that we will be able to continue to implement our business strategy and initiatives
effectively and efficiently or that our transformation will result in improved production, sales or operating results or
generate shareholder value in the long term. Moreover, as we shift our emphasis to solar module production, we also
have to compete with existing players in the solar module market, many of whom are established players with greater
resources, longer relationships with customers, greater brand recognition and larger scales of production. If our
transformation strategy and initiatives do not achieve their intended results, or if we do not compete successfully
against existing players in the solar module market, our business, operations and financial results may be materially
and adversely impacted.
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Our ability to increase our production of solar modules and expand our module sales business is subject to significant
risks and uncertainties, including without limitation:

· the significant amount of capital required to purchase additional equipment or to build additional facilities, which we
may be unable to obtain on commercially viable terms or at all;

· failure by our suppliers to make timely and satisfactory deliveries;

·cost overruns and delays as a result of a number of factors, many of which are beyond our control, such as problems
with equipment delivery;
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· delays or denial of required approvals by relevant government authorities;

· failure to obtain production inputs in sufficient quantities or at acceptable costs;

· failure to execute our expansion plan effectively; and

·failure to control the increase of our operating expenses without a commensurate increase in our revenues as we hire
additional sales personnel in connection with the expansion of our module sales business.

Failure to increase our manufacturing capacity or output and expand our module sales business as planned may
materially and adversely affect our overall business and competitiveness. Volatility in and large decrease of prices of
solar power products may cause significant fluctuations or declines in our revenue.

Most of our current wafer sales, particularly sales to our major customers, are made under purchase orders based on
the spot market rates. While we are subject to certain long-term sales contracts, the pricing terms and volumes under
such contracts can be subject to renegotiations in situations where there is substantial market volatility. We also have
short-term sales contracts and long-term framework contracts that provide for variable pricing and volume terms with
our customers. Therefore, volatility or significant decreases in the prices of solar power products have subjected us,
and may subject us, to major fluctuations or declines in our revenue under our renegotiated long-term contracts,
short-terms sales contracts and long-term framework contracts.

Volatility in polysilicon prices and changes in supply and demand for solar power products may give rise to disputes
between us and our suppliers or customers, which may have a material adverse effect on our business and results of
operations.

Polysilicon is an essential raw material in the production of our solar power products. We currently produce 6,000
metric tons of polysilicon internally, but it is not sufficient to meet our total demand. The market price of polysilicon
rose from $13 to $23 during the course of 2013. If prices continue to rise, we will incur higher costs relating to the
external purchase of polysilicon, which may adversely affect our overall profitability. On the contrary, if the actual
prices of polysilicon and our finished products are less favorable than our forecast, we may be exposed to inventory
write-downs on a net realizable value basis, which may have an adverse effect on our results of operations. In
addition, we have entered into long-term polysilicon purchase agreements with international suppliers. In the past, the
long-term polysilicon purchase agreements we entered into with international suppliers did not provide for price
adjustments in the event of fluctuations in the market price of polysilicon. In 2012, we renegotiated with these
suppliers for each purchase order during the year ended December 31, 2012 and successfully changed the terms to be
close to the market price. If we are unable to make similar arrangements in the future, we may incur higher raw
material costs than market prices or our competitors who are not bound by long-term supply contracts for fixed prices,
which in turn could have a material adverse effect on our competitiveness, results of operations and financial

Edgar Filing: ReneSola Ltd - Form 20-F

27



condition. Furthermore, in light of the volatility of polysilicon prices and changes in supply and demand of solar
power products, our suppliers and customers may become involved in negotiations or disputes with us regarding terms
and conditions of the agreements or arrangements with them, including the quantity and price of the products to be
delivered under existing agreements or arrangements. Any negotiation or litigation arising out of these disputes could
distract management from the day-to-day operation of our business, subject us to potentially significant legal
expenses, result in the forfeiture of our deposits under long-term polysilicon contracts and interrupt the sourcing of
our polysilicon or the sales of our solar power products, which could materially and adversely affect our business and
results of operations.

Volatility in the prices of, and any failure to secure the supply of, other raw materials may have a material adverse
effect on our business and results of operations.

In addition to polysilicon, we also depend on the supply of other raw materials such as steel and slurry for our
production activities. Given our focus on cost reductions in a market where our products are under an industry-wide
downward pressure on pricing, we may be outbid by purchasers in other industries or other players in the same
industry for such raw materials. If we are unable to secure the supply of such raw materials at reasonable costs, we
may experience interruptions to our production or otherwise incur significant costs that could have a material adverse
effect on our business and results of operations.
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Moreover, we are subject to fluctuations in the prices of such other raw materials. If we are unable to manage such
risks, we may incur substantial costs when the prices of such raw materials increase significantly or experience
write-downs in our inventory when their prices decline, which in turn could have a material adverse effect on our
business, financial condition and results of operations.

We may be exposed to infringement or misappropriation claims by third parties which, if determined adversely to us,
could cause us to pay significant damage awards.

Our success depends largely on our ability to use and develop our technology and know-how without infringing the
intellectual property rights of third parties. The validity and scope of claims relating to solar power technology patents
involve complex scientific, legal and factual questions and analysis and, therefore, may be highly uncertain. We may
be subject to litigation involving claims of patent infringement or violation of intellectual property rights of third
parties. For example, equipment we design may infringe the intellectual property rights of third parties. The defense
and assertion of intellectual property suits, patent opposition proceedings and related legal and administrative
proceedings can be both costly and time-consuming and may significantly divert the efforts and resources of our
technical and management personnel. An adverse determination in any such litigation or proceedings against us could
subject us to significant liabilities to third parties, including requiring us to seek licenses from third parties, to pay
ongoing royalties or to pay monetary and punitive damages or subjecting us to injunctions that prohibit the
manufacture and sale of our products or the use of our equipment. Protracted litigation could also result in our
customers or potential customers deferring or limiting their purchase or use of our products until resolution of such
litigation, which could result in losses and adversely affect our results of operations and reputation.

If our internal control system fails to detect, prevent or remedy risks in our business as intended or if there is any
misconduct by our employees in violation of our policies or applicable laws and regulations, our business, financial
condition and results of operations could be materially and adversely affected, and our reputation could be severely
damaged.

We maintain internal control systems consisting of components such as an internal control department, a
whistleblower hotline and other channels for internal reporting, and policies and procedures that are designed to
monitor and control potential risk areas relevant to our business operations. However, due to the inherent limitations
in the design and implementation of any internal control system, we cannot assure you that our internal control system
will be able to identify, prevent and remedy all risks arising from our business activities as intended or otherwise
effectively implemented, monitored or managed by us. Moreover, we cannot guarantee all of our employees will act
in compliance with our employee policies and applicable laws and regulations. Any misconduct or violation by
employees could adversely affect our business and reputation or lead to regulatory sanctions against or litigation costs
incurred by us.
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In addition, as we continue to transform the focus of our business from solar wafer production to both solar wafer and
module production, expand our product lines and breadth of operations globally, our business operations will become
more complex. Although we will continue to reassess and seek ways to improve upon our internal control system as
necessary, the transformation and expansion of our business operations may give rise to additional internal control
risks that are currently unknown to us, despite any efforts to anticipate such risks.

If our internal control system fails to detect risks in our business as intended or to be effectively implemented,
monitored and managed, or if we fail to adopt new internal control procedures commensurate with our expanding
business operations, or if our employees fail to comply with our policies and applicable laws and regulations, our
business, financial condition and results of operations could be materially and adversely affected, and our reputation
could be severely damaged.

Cyber security risks and breaches could adversely affect our business and disrupt our operations.

We are subject to cyber security risks and may incur costs to minimize those risks. Cyber security breaches, such as
unauthorized access, accidents, employee error or malfeasance, computer viruses, computer hackings or other
disruptions, could compromise the security of our data and infrastructure, thereby exposing such information to
unauthorized access by third parties. Techniques used to obtain unauthorized access to, or to sabotage systems, change
frequently and generally are not recognized until launched against a target. We may be required to expend significant
capital and other resources to remedy, protect against or alleviate these and related problems, and we may not be able
to remedy these problems in a timely manner, or at all. Any security breaches that occur could disrupt our operations,
increase our security costs, or expose us to potential losses due to data corruption or information leakage, which could
have a material adverse effect on our business.
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The reduction or elimination of government subsidies and economic incentives for on-grid solar power applications
could cause demand for our products to decline.

Our solar wafers sold to customers are subsequently made into modules and assembled in solar power systems, which
are either connected to the utility grid and generate electricity to feed into the grid or installed to supply electricity to
businesses and residents. We also sell solar modules directly to customers. We believe that the near-term growth of
the market for on-grid applications continues to depend on the availability and size of government subsidies and
economic incentives. If the reduction or elimination of government subsidies and economic incentives are not
implemented prudently, such reduction or elimination may adversely affect the growth of this market or result in
increased price competition, either of which could cause our revenues to decline.

When upfront system costs are factored into the cost of electricity generation, the cost of solar power substantially
exceeds the cost of power generated from conventional means in many markets. As a result, national and local
governmental bodies in many countries, most notably in Germany, China, Spain, Italy, the United States, Japan,
Australia, Bulgaria and Romania, have provided subsidies and economic incentives in the form of feed-in tariffs,
rebates, tax credits and other incentives to end-users, distributors, system integrators and manufacturers of solar power
products to promote the use of solar power and to reduce dependence on other forms of energy.

However, as the solar power industry continues to develop, these government subsidies and economic incentives have
been reduced and could continue to be reduced or be eliminated altogether. For example, in 2011, a decrease in
payment to solar power producers, in the form of feed-in tariffs and other reimbursements and a reduction in available
financing caused a decrease in the growth in a number of solar power projects in the European markets. Certain
reduction in feed-in-tariff programs continued in 2012 and 2013 across Europe, including Germany, Italy, Spain,
Romania and Czech. According to the Notice re Leveraging the Price to Promote the Health Development of the
Photovoltaic Industry issued by the Department of Price of the PRC National Development and Reform Commission,
or NDRC, on August 26, 2013, since September 1, 2013, the feed-in-tariff in China has been reduced to a range of
RMB0.90/kwh to RMB1.00/kwh depending on the project location, from RMB1.15/kwh for projects approved prior
to July 1, 2011 or from RMB1.00/kwh for projects approved after July 1, 2011. See “Item 4. Information on the
Company—D. Business Overview—Regulations—Renewable Energy Law and Other Government Directives.” Although the
solar power industry is currently moving towards the economies of scale necessary for solar power to become
cost-effective in a non-subsidized market, the reduction or elimination of government subsidies and economic
incentives for on-grid solar power applications could result in decreased demand for our products and cause our
revenues to decline. Although, under the most recently proposed five-year plan, we expect China to become one of the
largest markets for solar power products in 2013 and beyond, and although we have seen substantial growth out of
markets such as the United States, Japan, and Australia, Europe continues to be an important market. As European
governments continue to decrease their subsidies, Chinese solar power products may continue to experience excess
capacity, which could impact the demand and pricing of our solar power products, which could materially and
adversely impact our revenues and profitability.
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Turbulence in global financial markets and economies may adversely affect the solar industry, the demand for solar
power products, and our operating results, financial condition and liquidity.

Demand for solar power products is influenced by macroeconomic factors such as global economic conditions, the
supply and the prices of other energy products, such as oil, coal and natural gas, as well as government regulations and
policies concerning the electric utility industry. A decrease in prices of fossil fuels, for example, could reduce demand
for alternative forms of energy, such as solar power. We are affected by the solar market and industry trends. In 2011,
payments to solar power producers decreased as governments in Europe, under pressure to reduce sovereign debt
levels, reduced subsidies such as feed-in tariffs, which tariffs require public utility companies to pay higher prices for
solar power than for power generated through conventional means. In 2012, continued instability in the European
financial markets coupled with continued oversupply in the solar market contributed to difficult market conditions for
solar power producers. In 2013, the solar sector recovered as solar product manufacturers adopted a more rational
approach, a series of industry restructuring and integration took place and market demand increased. However these
market conditions may not last in the long-run if potentially increased manufacturing capacity and insufficient
rationalization of capacity drive the market into continued oversupply, which may adversely affect the prices of solar
power products.
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There may still be substantial uncertainties in the global credit and lending environment. If the demand for solar
power products deteriorates due to these macroeconomic factors or solar market and industry trends, our liquidity and
financial condition, including our ability to refinance maturing liabilities and access the capital markets to meet
liquidity needs, and the liquidity and financial condition of our customers may be adversely affected. This would
delay and lengthen our cash collection cycles and negatively impact our operating results. Additionally, our share
price may decrease if investors have concerns that our business, financial condition and results of operations will be
negatively impacted by a global economic downturn.

We operate in a highly competitive market and many of our competitors have greater resources than we do, we may
not be able to compete successfully and we may lose or be unable to gain market share.

The solar market is increasingly competitive and continually evolving, which may result in price reductions, reduced
profit margins or loss of market share by us. Our competitors include integrated solar power product manufacturers,
specialized solar wafer manufacturers, solar wafer manufacturing divisions of large conglomerates, specialized cell
and module manufacturers, polysilicon suppliers with ingot and wafer producing capacities, integrated module
manufacturers and end-market system integrators. Many of our competitors have longer operating histories, stronger
market positions, larger manufacturing capabilities, greater resources, better brand name recognition and better access
to favorably priced silicon raw materials than we do. Some of our competitors have an established track record in
large-scale polysilicon manufacturing and they may have an advantage over us in polysilicon feedstock costs. Many of
our competitors also have more established distribution networks and larger customer bases. As a result, they may be
able to devote greater resources to the research, development, promotion and sale of their products or respond more
quickly to evolving industry standards and changes in market conditions than we can. The key barriers to enter into
our industry at present consist of access to capital resources, advanced manufacturing technologies, a competitive cost
structure and skilled personnel. If these barriers disappear or become more easily surmountable, new competitors may
successfully enter our industry. If we fail to compete successfully, our business would suffer and we may lose or be
unable to gain market share.

One of the competitive factors in solar power industry is conversion efficiency. Conversion efficiency of solar power
products is not only determined by the quality of solar wafers but is also dependent on the solar cell and module
production processes and technologies. Therefore, solar wafer manufacturers usually assume the conversion efficiency
of their solar wafers based on the conversion efficiency of solar cells and modules manufactured by their customers.
There is a lack of publicly available information on the conversion efficiency of solar wafers and accordingly,
investors may not be able to obtain a comprehensive view of our competitive position vis-à-vis our competitors.

Our future success substantially depends on our ability to closely monitor and accurately predict market demand and
to efficiently manage our manufacturing capacity to either meet increased demand or avoid under-utilization of our
production facilities due to lower-than-expected demand. This exposes us to a number of risks and uncertainties.
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We intend to reach a balance between closely matching our manufacturing capacity and production output to market
demand for our products. If we are unable to do so, the low utilization rate resulting from our over-expansion of
production facilities may result in high production cost, which would adversely affect our profitability. Our failure to
accurately predict market demand may also result in our lack of manufacturing capacity required to meet increased
demand. Our ability to achieve a balance between the increase in manufacturing capacity and the changes in market
demand is subject to significant risks and uncertainties, including:

· the ability to quickly adjust our manufacturing capacity and output while the industry is rapidly evolving;

· the ability to maintain existing customer relationships, attract new customers and expand our market share;

· the ability to implement new and upgraded operational and financial systems, procedures and controls to adapt to the
strains associated with fast growth and expansion or rapid decrease in demand;
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· the ability to favorably renegotiate our equipment supply contracts previously entered into for our wafer production
in accordance with changes in our expansion plan;

· the ability to maintain a financially healthy level of liquidity, and to manage our liquidity if we are unable to obtain
additional funds and/or refinance existing debt on commercially viable terms or at all;

· the occurrence of construction delays and cost overruns;

·any occurrence of industrial disturbances, which are more likely to arise when we suffer overcapacity and our
workers are not fully employed, or when our suppliers are not paid in a timely fashion;

· the ability to install and test new production equipment on a timely basis;

· the delay or denial of required approvals by relevant government authorities; and

· any significant diversion of management attention.

If we are unable to successfully manage our manufacturing capacity to respond to market demand, or if we fail to
resolve any of the risks and uncertainties described above, we may be unable to expand our business as planned.
Therefore, we cannot assure you that we can meet our targeted production costs and consequently stay competitive.
Moreover, even if we are able to manage our growth, we may be unable to secure sufficient customer orders, which
could adversely affect our business and operations.

If we are dependent on a limited number of customers, we may experience significant fluctuations or declines in our
revenues.

In the past, we sold a substantial portion of our solar wafers to a limited number of customers. In 2013, our top five
wafer customers accounted for approximately 52% of our wafer sales and 10.8% of our net revenues and our largest
wafer customer accounted for approximately 24.8% of our wafer sales and 5.1% of our net revenues. Our top five
module customers accounted for approximately 20.6% of our module sales and 15.1% of our net revenues and our
largest module customer accounted for approximately 4.6% of our module sales and 3.4% of our net revenues. Since
the end of 2011, we have increasingly focused our effort on solar module development and productions and have
become primarily a module producer since the end of 2013, which is also expected to reduce our dependence on a
limited number of solar wafer customers.
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However, if we fail to further diversify our customer base, including by adding certain new international customers,
any one of the following events may cause material fluctuations or declines in our revenues:

· reduction, delay or cancellation of orders from one or more of our significant customers;

· unilateral change of contractual technological specifications by one or more of our customers;

· failure to reach an agreement with our customers on the pricing terms or sales volumes under various contracts;

· loss of one or more of our significant customers and our failure to identify additional or replacement customers; and

· failure of any of our significant customers to make timely payment for our products.

We are exposed to credit risks of our customers.

As we expand our module sales business, we expect to derive more revenues from credit sales, generally with
payment schedules due according to negotiated contracts, which have longer credit periods and more flexible terms
when compared to our wafer contracts. As a result of the disruptions in the financial markets and other
macroeconomic challenges which have affected the global economy, our customers may experience difficulties in
making timely payment to us. Any inability of our customers to pay us timely, or at all, may materially and adversely
affect our cash flows and operating results.
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We incurred and may incur in the future impairment losses on our investments in equity securities.

Since October 2009, we have held a minority equity interest in a polysilicon manufacturer or the investee whose
shares are traded on the Toronto Stock Exchange, or TSX. If the fair value of these shares declines below their cost
basis and we determine that the decline is permanent, we are required to record an impairment loss for the applicable
period. In 2009, due to the rapid decline of the investee’s share price as a result of the difficult operating environment
for its core business, such as the rapid decline of polysilicon prices, we recorded impairment losses of $13.4 million.
We recorded further impairment losses of $6.2 million in 2011 due to the same reason. The investee filed for
bankruptcy protection under the Companies’ Creditors Arrangement Act of Canada, or CCAA, in January 2012. As a
result of the commencement of proceedings under the CCAA, in February 2012, TSX determined to delist the
investee’s shares due to its failure to meet the continued listing requirements of the TSX. As a result, the investment
was fully written off in 2011. We may make investments in the future and as a result incur additional expenses as a
result of impairment of such investments if their values decline. Any losses incurred could have a material adverse
effect on our financial condition and results of operations.

We may not be able to use certain deferred tax assets, which could have a negative impact on our net income.

We recorded approximately $18.9 million as deferred tax assets on our consolidated financial statements as of
December 31, 2013. Our ability to use net operating losses to offset earnings is dependent on a number of factors,
including our ability to generate taxable income in future years. Should future results of operations or other factors
cause us to determine that it is not more likely than not that we will generate sufficient taxable income to fully utilize
our deferred tax assets, we would then be required to establish a valuation allowance against such deferred tax assets.
We would increase our income tax expense by the amount of the tax benefit we do not expect to realize. This would
negatively impact our net income and could have a material adverse effect on our results of operations and our
financial position.

If we are unable to effectively manage risks related to international sales, our ability to expand our business abroad
would be materially and severely impaired.

In 2013, approximately 66.2% of our net revenues were generated from customers outside of China, Taiwan and Hong
Kong. We expanded our international sales efforts in the last several years by focusing on sales to international solar
companies with global distribution capabilities. As we continue to expand our module business, we plan to increase
sales of our modules internationally. The marketing, distribution and sales of our solar power products in international
markets expose us to a number of risks, including:

·
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fluctuations in currency exchange rates, such as exchange rate volatility between the Euro and the U.S. dollar and the
continuing trend of appreciation of the Renminbi against the U.S. dollar;

· increased costs associated with maintaining marketing efforts in various countries;

·difficulty and costs relating to compliance with the different commercial, environmental and legal requirements of
the overseas markets in which we offer our products;

·difficulty in engaging and retaining sales personnel who are knowledgeable about, and can function effectively in,
overseas markets;

·

trade actions initiated in the United States or other jurisdictions, including the European Union and India, and the
resulting anti-dumping and countervailing duties imposed on solar imports in those jurisdictions. See also “—Imposition
of anti-dumping and countervailing orders in one more more markets may result in additional costs to our customers
and disruptions in such markets and could materially and adversely affect our business, results of operations,
financial conditions and prospectus”;

·

import restrictive proceedings initiated in China and any anti-dumping or countervailing duties imposed by Chinese
authorities on silicon imports, which could increase the costs of polysilicon and hence our cost of production. See
also “—Imposition of anti-dumping and countervailing orders in one more more markets may result in additional costs to
our customers and disruptions in such markets and could materially and adversely affect our business, results of
operations, financial conditions and prospectus”;
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· trade barriers such as export requirements, tariffs, taxes and other restrictions and expenses, which could increase the
prices of our products and make us less competitive in some countries;

·failure to comply with international sanction laws, including the rules and regulations promulgated by the office of
Foreign Assets Control of the US Department of the Treasury; and

·failure to control the increase of our operating expenses without a commensurate increase in our revenues as we hire
additional sales and marketing personnel in connection with the expansion of our module sales business.

If we are unable to effectively manage these risks related to international sales, our ability to expand our business
abroad will be materially and severely impaired.

Our expansion into module operations may cause us to compete with our customers.

As of December 31, 2013, through our subsidiary ReneSola Jiangsu Ltd., formerly known as Wuxi Jiacheng Solar
Energy Technology Co., Ltd., or ReneSola Jiangsu, we had an annual module manufacturing capacity of 1.2 GW. Our
module sales business has caused us to compete directly with some of our wafer customers, particularly as we increase
the sales of our own branded modules in the market. As a result, our relationships with some of our customers have
been affected. As we implement our business strategy to expand our module sales business, the competition between
us and other module players in the market is likely to intensify. If our customers stop purchasing wafers from us
altogether due to our competition with them or if we are unable to sell our wafers to ReneSola Jiangsu due to
competition or other reasons, our business and results of operations will be materially and adversely affected.

We may not be able to successfully outsource production of certain of our solar power products.

We are targeting to ship 2.3 GW to 2.5 GW of solar modules in 2014 while our current module shipment capacity is
1.2 GW per year. We expect to outsource some of our production needs to be able to meet our target amount,
including under arrangements where related and third parties will manufacture modules for us under supervision. We
may not be able to successfully outsource the production of solar modules at the cost, terms and quality satisfactory to
us. We may incur additional costs to cure any defects or any delay in shipments and be exposed to additional risks in
connection with outsourcing.

Furthermore, we currently do not possess sufficient cell manufacturing capacity to meet the needs of our module
manufacturing business and have to rely on external supplies of solar cells, which may not provide us with solar cells
at the desirable quality or cost as compared to internal supplies. Further, we cannot be certain that external suppliers
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will meet our needs in a timely manner. There can be no assurance that there will continue to be an adequate supply of
solar cells in the future or that we will continue to be able to procure quality solar cell supplies at prices acceptable to
us in a timely manner. Furthermore, we cannot assure you that our solar cell manufacturing capacity will expand
sufficiently and in a cost-effective manner to meet the internal demands from our module manufacturing business.
Any disruption in the supply of solar cells could have a material adverse impact on our module business, which could
in turn have an adverse effect on our business and results of operations.

Any significant claims under the product warranty obligations we assumed during our acquisition of ReneSola Jiangsu
and under the product warranty of our solar modules may materially and adversely affect our profitability.

Historically, our solar modules were typically sold with a warranty for minimum power output for up to 20 years
following the date of sale. We also provided warranties for our solar modules against defects in materials and
workmanship for a period of two years from the date of sale. We do not provide similar warranties for our solar
wafers. We began selling solar modules in June 2009 after our acquisition of ReneSola Jiangsu. In connection with
our acquisition of ReneSola Jiangsu, we also assumed all of the product warranty obligations that ReneSola Jiangsu
granted to its customers on its module products. ReneSola Jiangsu provides warranties for minimum power output for
up to 25 years following the date of sale. ReneSola Jiangsu also provides warranties for solar modules against defects
in materials and workmanship for a period of five to ten years from the date of sale. We are obligated to meet the
performance requirements in accordance with ReneSola Jiangsu’s warranty policy. As a result of the long warranty
periods, we bear the risk of extensive warranty claims long after we have sold our products and recognized revenues.
If we receive significant warranty claims from the customers of ReneSola Jiangsu and the amount of warranty costs
accrued exceeds our estimates, we will need to recognize higher warranty costs and our profits may be adversely
affected.
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We have been required to make assumptions regarding the durability and reliability of our solar modules. Our
assumptions could prove to be materially different from the actual performance of our solar modules, causing us to
incur substantial expense to repair or replace defective solar modules in the future. As we continue to expand our solar
module business, we may be exposed to increased warranty claims. If our warranty provisions turn out to be
inadequate, we may have to incur substantial expense to repair or replace defective products in the future. See
“—Problems with product quality or product performance could result in increased costs, damage to our reputation and
loss of revenues and market share.” Any increase in the defect rate of our products would cause us to increase the
amount of our warranty reserves and have a correspondingly negative impact on our operating results. Furthermore,
widespread product failures may damage our market reputation, reduce our market share and cause our sales to
decline.

Restrictive covenants and undertakings under our bank loans may limit the manner in which we operate and an event
of default under the loan may adversely affect our operations.

We have entered into several long-term loans with commercial banks in China and overseas. These loans contain
certain restrictive covenants that limit our ability to, among other things, (i) dispose of or provide guarantees, pledges
or mortgages on our operating assets in any manner that will increase risk to the lenders, (ii) repay shareholders loans
or loans from our related parties, (iii) distribute dividends to shareholders, (iv) enter into other financial obligations to
third parties, and (v) take part in any mergers or acquisitions. For more information about the loan agreements, see
“Item 5. Operating and Financial Review and Prospects—B. Liquidity and Capital Resources.” Any breach by us of the
various undertakings and covenants in our existing loan agreements will give such banks the right to demand
immediate repayment of the outstanding loan amounts. We cannot assure you whether we will be subject to, or be able
to fulfill, such undertaking in the future. Any failure to maintain any of the above covenants or undertakings could
result in an acceleration of obligations under the facility agreement, which would have a material adverse effect on our
business. In addition, the breach of any of the covenants and undertakings in any loan agreement may trigger the
cross-default provisions in substantially all of our loan agreements and/or the cross-acceleration provisions in some of
those loan agreements, thereby giving the lenders the right to accelerate our loan repayment obligations. As a result,
we are limited in the manner in which we conduct our business and may be unable to engage in certain business
activities or finance our future operations or capital needs.

Our recent and future capacity expansion has and will continue to utilize equipment with customized designs that will
be contract manufactured by new suppliers, which subjects us to a number of risks.

Historically, we have purchased all of our furnaces for the production of multicrystalline ingots from foreign
equipment suppliers. Since 2010, we have collaborated with a domestic equipment supplier in China to develop our
own customized multicrystalline furnaces. We have used considerable resources on the development of these furnaces.
Although our new multicrystalline furnaces have achieved satisfactory results to date, these furnaces may not achieve
satisfactory results in the future and the equipment supplier may not be able to continue to manufacture and deliver the
multicrystalline furnaces we require in a timely manner or be able to meet our quality and technical requirements. In
addition, from time to time we may require additional customized equipment in connection with our business
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operation and manufacturing capacity expansion, whether in polysilicon production, wafer production, cell production
or module production. As such equipment is not readily available from vendors and would be difficult to repair or
replace, problems with quality or performance of the equipment or with timely delivery will negatively impact our
expansion plans and may result in the failure to grow our revenues or reduce our manufacturing costs as originally
intended. Problems with quality or performance of our products as a result of poor equipment performance or failure
could result in losses and adversely affect our results of operations and reputation.

Our polysilicon raw material suppliers may fail to supply us with polysilicon in a timely manner, at a favorable price,
or with the quantity or quality we require, which may materially and adversely affect our financial condition and
results of operations.

Any failure by our suppliers in supplying us with polysilicon in a timely manner and with the quantity or quality or at
the level of pricing we require may adversely and materially impact our ability to fulfill our obligation in producing
and delivering solar power products to our customers in accordance with the sales contracts we entered into with such
customers. From time to time, we become involved in negotiations and disputes with certain suppliers that supply us
with polysilicon with quality defects or regarding quantity and price. Any negotiation or litigation arising out of these
disputes could distract management from the day-to-day operation of our business subjects us to potentially significant
legal expenses, the forfeiture of our advance payments to our polysilicon raw material suppliers and interruption of
our polysilicon supply, which could materially and adversely affect our business and results of operations.
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Our advance payments to our silicon raw material suppliers expose us to the credit risk of such suppliers, which may
materially and adversely affect our financial condition and results of operations.

In order to secure silicon raw materials when the supply of these raw materials was limited, we made advance
payments to some of our polysilicon feedstock suppliers. In 2011 and 2012, due to the worldwide oversupply of
silicon raw materials, we were not required to make advance payments for our newly signed procurement agreements
with suppliers. In 2012 and 2013, we did not sign any long term contracts. As of December 31, 2013, the outstanding
advance payments in connection with our procurement agreements entered before 2014 amounted to approximately
$10.0 million. We typically made such advance payments without receiving any collateral. To the extent that there
was collateral and/or security attached to the advance payments, it is uncertain whether we will be able to enforce the
collateral or the security or if the advance payment can be repaid in full upon enforcement on such collateral or
security. Any litigation arising out of disputes relating to such prepayments could subject us to potentially significant
legal expenses, distract management from the day-to-day operation of our business and expose us to risks for not
being able to collect damages awarded to us, all of which could materially and adversely affect our financial condition
and results of operations.

We may not be able to recover such advance payments and would suffer further losses should any supplier fail to
fulfill its delivery obligations under its supply contract, which would include failure to provide sufficient quantity of
raw materials or raw materials of such quality as specified in the contract or should a supplier’s stock price be less than
the price agreed to settle to our claim. We terminated a polysilicon feedstock purchase agreement with a supplier in
2009 due to its breach of the agreement terms and the supplier issued to us its publicly listed shares that carried a
value equivalent to the value of our outstanding prepayment, based on the closing price of the shares on the day of the
settlement agreement, as a settlement of its obligations under the agreement. Since these shares were issued to us in
October 2009, their price has fallen significantly and, as a result, we have been required to record an impairment loss
in 2009 and 2011. The supplier filed for bankruptcy protection under CCAA in January 2012. As a result, we have
fully written off the investment in the supplier. See “—We incurred and may incur in the future impairment losses on our
investments in equity securities.” Similar claims by us for advance payments in the future would expose us to the credit
risks of the suppliers and capital market risks and therefore materially and adversely affect our financial condition and
results of operations.

Future acquisitions, investments or alliances may have an adverse effect on our business.

If we are presented with appropriate opportunities, we may acquire or invest in technologies, businesses or assets that
are strategically important to our business or form alliances with key players in the solar power industry to further
expand our business. Such acquisitions and investments could expose us to potential risks, including risks associated
with the assimilation of new operations, technologies and personnel, unforeseen or hidden liabilities, the inability to
generate sufficient revenue to offset the costs and expenses of acquisitions and potential loss of, or harm to, our
relationships with employees, customers and suppliers as a result of the integration of new businesses. We may not be
able to maintain a satisfactory relationship with our partners or handle other risks associated with future alliances,
which could adversely affect our business and results of operations. Investments in new businesses may also divert
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our cash flow from servicing our debt and making necessary capital expenditures. In addition, we may incur
impairment losses on our acquisitions and investments in equity securities.

We may lack sufficient experience in identifying, financing or completing large investments or acquisitions or joint
venture transactions. Such transactions and the subsequent integration processes would require significant attention
from our management. In addition, we may expand our business into international markets. In our international
expansion, we may face economic, regulatory, legal and political risks inherent in having relationships, operations and
sales in other jurisdictions, including challenges caused by distance and linguistic and cultural differences, as well as
the potential for longer collection periods and for difficulty in collecting accounts receivable and enforcing contractual
obligations. Expansion into new markets may also place significant additional burdens on our senior management and
our sales and marketing teams. The diversion of our management’s attention and any difficulties encountered with
respect to the acquisitions, investments, alliances, expansion or in the process of integration could have an adverse
effect on our ability to manage our business. Any failure to integrate any acquired or new businesses or joint ventures
into our operations successfully and any material liabilities or potential liabilities of any acquired businesses or joint
ventures that are not identified by us during our due diligence process for such acquisitions or investments could
adversely affect our business and financial condition.
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If solar power technology is proven not suitable for widespread adoption, or if demand for solar power products
continues to lag behind their supply, our revenues may continue to decline and we may be unable to achieve or sustain
profitability.

The solar market is still in development and the extent of acceptance of solar power products remains uncertain.
Historical and current market data on the solar power industry are not as readily available as those for established
industries where trends can be assessed more reliably from data gathered over a longer period of time. In addition,
demand for solar power products has not developed as fast as many market players have anticipated. Many factors
may affect the viability of widespread adoption of solar power technology and demand for solar power products,
including:

·cost-effectiveness, performance and reliability of solar power products compared to conventional and other
renewable energy sources and products;

·success of other alternative energy generation technologies, such as wind power, hydroelectric power and biomass;

·
fluctuations in economic and market conditions that affect the viability of conventional and other renewable energy
sources, such as increases or decreases in the prices of oil and other fossil fuels or decreases in capital expenditures
by end-users of solar power products;

·fluctuations in interest rates, which may affect the effective prices paid for solar power products by end-users who
rely on long-term loans to finance their purchases; and

· deregulation of the electric power industry and the broader energy industry.

We have formulated our expansion plan based on the expected growth of the solar market. If solar power technology
is proven not viable for widespread adoption or the demand for solar power products continues to decline, our
revenues may continue to suffer and we may be unable to sustain our profitability.

We may experience difficulty in achieving acceptable yields and product performance, or may experience production
curtailments or shutdowns.

The technology for the manufacture of solar power products is continuously being modified in an effort to improve
yields and product performance. Microscopic impurities such as dust and other contaminants, difficulties in the
manufacturing process or unsuccessful adoption of new processing technologies or malfunctions of the equipment or
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facilities used can lower yields or increase the silicon consumption rate, cause quality control problems, interrupt
production or result in losses of products in process. We may also experience floods, droughts, earthquakes, power
losses, labor disputes and similar events within or beyond our control that would affect our operations. See also “—Our
polysilicon project may not achieve our planned utilization rate or operational efficiency, which may negatively affect
our profit margin. Any issues with our polysilicon manufacturing facilities as a result of operating hazards and natural
disasters may limit our ability to manufacture such products.”

Any unplanned transmission line maintenance work with short notices from local electricity transmission line
operators may force our production to shut down, limit our ability to manufacture products and to fulfill our
commitments to customers on a timely basis. Our polysilicon, wafer and cell manufacturing processes may generate
hazardous waste. Although our technology and equipment are designed to minimize and eliminate the leakage of such
waste, unexpected accidents may result in environmental consequences, production curtailments, shutdowns or
reduced productions and even cause property damage, personal injury or loss of life. Any such event could result in
civil lawsuits or regulatory enforcement proceedings, which in turn could lead to significant liabilities.
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Advances in solar power technology could render our products uncompetitive or obsolete, which could reduce our
market share and cause our sales and profit to decline.

The solar market is characterized by evolving technology and customer needs. Some of our competitors may devise
production technology that enables them to produce larger and thinner wafers with higher quality than our products at
a higher yield and lower cost. In addition, some producers have focused on developing alternative forms of solar
power technology, such as thin-film technology. We will need to invest significant financial resources in research and
development to maintain our market position, keep pace with technological advances in the solar power industry and
effectively compete in the future. Our failure to further refine our products and technology or to develop and introduce
new solar power products could cause our products to become uncompetitive or obsolete, which could reduce our
market share and cause our revenues to decline. In addition, if we or our customers are unable to manage product
transitions, our business and results of operations would be negatively affected.

Our business depends substantially on the continuing efforts of our executive officers and key employees, and our
business may be severely disrupted if we lose their services.

Our future success depends substantially on the continued services of our executive officers and key employees, such
as Mr. Xianshou Li, our chief executive officer. If Mr. Xianshou Li, other executive officers or key employees were
unable or unwilling to continue in their present positions, we may be unable able to replace them easily, in a timely
manner, or at all. Our business may be severely disrupted, our financial conditions and results of operations may be
materially and adversely affected and we may incur additional expenses to recruit, train and retain personnel. If any of
our executive officers or key employees joins a competitor or forms a competing company, we may lose customers,
suppliers, know-how and key professionals and staff members. Each of our executive officers and key employees has
entered into an employment agreement with us, which contains non-competition provisions. However, if any dispute
arises between our executive officers and us, these agreements may not be enforceable in China, where these
executive officers reside, in light of uncertainties with China’s legal system. See “—Risks Related to Doing Business in
China—Uncertainties with respect to the PRC legal system could adversely affect us.”

Our future success depends, to a significant extent, on our ability to attract, train and retain qualified personnel,
particularly technical personnel with expertise in the solar power industry. Since our industry is characterized by high
demand and intense competition for talent, there can be no assurance that we will be able to attract or retain qualified
technical staff or other highly-skilled employees that we will need to achieve our strategic objectives. As our business
has grown rapidly, our ability to train and integrate new employees into our operations may not meet the growing
demands of our business. If we are unable to attract and retain qualified personnel, our business may be materially and
adversely affected. In addition, it is typical in the solar industry for highly-skilled employees to enter into employment
agreements that contain strict non-competition provisions with their employers. If a dispute arises involving our
employee, his or her former employer and us, such as a dispute over the violation of non-competition provision or
other restrictive covenants, it could result in our loss of such key employee and adversely impact our operation and
business. Any prolonged litigation may also result in substantial costs and diversion of resources and adversely impact
our business and reputation.
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Problems with product quality or product performance could result in increased costs, damage to our reputation and
loss of revenues and market share.

From time to time, we encounter sales returns due to non-conformity with customers’ specifications and are required to
replace our products promptly. While in the past we had an insignificant return rate, we cannot assure you that in the
future our products will not contain defects that are not detected until after they are shipped or installed. Any proven
defects could lead to return or refund of our products under our warranties, cause us to incur additional costs and
divert the attention of our personnel from our operations. Similarly, if we fail to maintain the consistent quality of our
other products via effective quality control, we may deliver products with defects or other quality problems, which
may result in increased costs associated with replacements or other remedial measures. Product defects and the
possibility of product defects could also cause significant damage to our market reputation and reduce our product
sales and market share.
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